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BORONIA	 $465,000
Development site with plans & permits for 
6 two storey terrace style homes.

KILSYTH	 $890,000
High profile corner commercial site of 
1708 square metres.

BAYSWATER	 $355,250
Immaculately presented three bedroom 
family home with many extra features.

ROWVILLE	 $199,000
Well located investment factory returning 
$9,240 per annum.

BAYSWATER	 $271,500
Modern two bedroom BV unit with air 
conditioning & ducted heating .
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KILSYTH	 $265,000
Tilt slab factory in tidy complex. Offices, 
reception, dual amenities & 3 phase power.

BAYSWATER	 $480,000
Tilt slab factory with own street frontage. 400 
sqm (30 sqm office). Container access.

BORONIA	 $287,000
3BR family home on 721 sqm block. Views to 
the hills, freshly painted with extras.

BAYSWATER	 $660,000
Stand-alone factory/warehouse close to 
Mountain Hwy with three phase power.

RINGWOOD EAST	 $630,000
Commercial land of 1606 sqm in prominent 
corner location on busy main road.

BAYSWATER	 LEASED $87,300 PA
Quality factory of 1600 sqm including 
office component and other extras.

BRUNSWICK	 $405,000
2 BR apartment of 75.5 sqm plus courtyard 
of 29 sqm located close to all amenities.

TOORAK	 $407,000
One BR luxury appointed apartment in 
boutique development.

BURNSIDE	 $284,500
3 BR family home with double garage in 
new residential development.

SANCTUARY LAKES	 $400,000
3 BR home set amongst prestigious Greg 
Norman designed golf course.

SO
LD

From January 1 this year, it has become a little 
easier for many families to buy a home as the State 

Government has cut stamp duty.

Late December 2006 the State Government passed 
legislation to implement the changes for the start of 2007. 
The changes affect principal places of residence (PPR) 
that are purchased for under $500,000. The government 
has also extended the first home buyers bonus (FHBB) 
and will provide an additional $2,000 for first home 
owners building their home. First home buyers are 
eligible for the FHBB or the concession stamp duty rate, 
but not both.

Buyers who are not eligible for the first FHBB but are 
purchasing a PPR will benefit by having stamp duty rate 
for property valued between $115,000 and $400,000 cut 
from six per cent to five per cent. Between $400,000 and 
$500,000 the stamp duty payable is reduced by a flat 
$2,850.

First home buyers no longer face the prospect of the State 
Government subsidy reducing from $10,000 to $7,000 in 

June this year, as it has now been extended 
until June of 2009.

The State Government has also introduced 
an extra $2,000 of assistance for first home 
owners that are building their first home. 
This means that the first home owners are now 
eligible to receive up to $12,000 in grants from 
the Government.

The median house price in Melbourne is 
currently lower than Sydney, Brisbane 
and Perth, the concessions that the 
Government has introduced now 
make property ownership more 
affordable for Victorians purchasing 
at or around the median price when 
compared to other states.

Our residential sales department can help 
you to realise your dream. Contact any of our 
consultants on 8727 9555 for an obligation free 
consultation on your property matters today.

Residential Snapshot
Recent Stamp Duty Changes
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Commercial Review
Two Year Snapshot

The commercial and industrial market 
follows business seasonal trends. At 

a macro level, business typically takes an 
extended break over the Christmas holidays, 
with shorter breaks around Easter. However, 
each industry and sector has independent 
cycles which determine when a business can 
relocate. 
There are no price differences depending on 
what season you sell or buy in. That never 
seems to stop the flurry of activity prior to 
Christmas as most people set a deadline to 
buy, lease or sell.
So what is the outlook for the retail, strata-
titled office and industrial property markets 
over the next two years? (in terms of capital 
growth, yields, rents, buyer demand, renter 
demand etc.)
Each sector of the market is at different 
stages, which is determined by a variety of 
factors including demand, supply, economics 
and demographics. A snap shot would look 
like this;

Retail
a) Sector outlook - Retail spending figures 
appear consistent but concern over high 
personal debt levels and recent interest rate 
rise may curb future spending.
b) Effect on rentals - This will limit future 
growth and expect a period of minor rental 
growth.
c) Effect on prices - Normally limited growth 
in rentals would indicate the same in pricing 
however there is considerable money being 
directed from both the residential property 
and share markets into the commercial and 
industrial sector and retail is always the sector 
most readily identified with. Therefore we see 
increases in prices by just the sheer weight of 

investment money.
d) Tenant demand - Strong with franchisees 
and brand name, destination showroom 
centres (hardware stores), and themed 
shopping strips (antique or fashion 
throughout the strip).
e) Buyer demand - Strong because of 
considerable investor dollars seeking a home.

Strata Title Office
a) Sector outlook - This sector is the 
economists’ darling with a combination of 
trends favoring this sector including: workers 
wanting to work closer to home, increasing 
cost of going to work (petrol, parking levies, 
time), increasing numbers of women re-
entering the workforce and their requirement 
to work closer to home as the primary 
carer, technology (email, blackberry, mobile 
phones) allowing an office to be decentralised 
making the CBD location less relevant, 
corporates still outsourcing work to small 
business consultants, and finally it is more 
recently considered acceptable (if not envied) 
to work in the suburbs.
b) Effect on rentals - demand lead there will 
be upward pressure on rentals but assisted 
by this sector’s good business performance, 
therefore business will be able to absorb these 
anticipated rental increases.
c) Effect on prices - There will be upward 
pressure for all the above reasons plus the fact 
that this sector is very affordably priced from 
$200,000 making it an easy entry level for 
new investors in the sector.
d) Tenant demand - Strong in line with the 
various trends.
e) Buyer demand - Very strong as both 
investors and owner occupiers compete.

Industrial
a) Sector outlook - This sector needs to be 
considered as two sub-sectors; manufacturing 
and warehousing. Manufacturing is 
clearly heading offshore so this sector 
is not travelling well and is unlikely to 
recover as Australia’s economy becomes 
predominantly white collar. However, 
added value manufacturing is a growth area 
which involves a specialised product that 
is hard to copy or duplicate. Warehousing 
is a real growth industry assisted by the 
great improvements in road networks and 
deepening of the port. Melbourne is well 
positioned to be the primary port of Australia 
for many years to come and that reflects well 
on the warehousing sector.
b) Effect on rentals - Manufacturing: lower 
rents. Warehousing: higher rents.
c) Effect on prices - Manufacturing 
related properties are becoming the latest 
development sites and the pricing will depend 
upon the future uses. Warehouse pricing will 
be demand lead and in particular the investor 
and superfund market cannot get enough of 
this sector.
d) Tenant demand - strong near freeways and 
for modern warehouse facilities.
e) Buyer demand - Very strong from the 
investor and superfund markets and smaller 
warehouses are highly sought after by smaller 
owner occupiers.
Please call one of our commercial-industrial 
consultants today to organise an obligation 
free consultation on any of your commercial 
or industrial property matters on 8727 9555.

Directors Cut
Real Estate, Naturally it’s our Business

We are able to acknowledge another 
financial year finishing whilst the property 
market continues to grow. It has been a 
pleasing twelve months for owner occupiers 
and landlords. Capital growth in some 
areas has been around twelve per cent 
whilst all sectors of the market have seen 
increased rental returns. The best news for 
owners is that this situation looks likely to 
continue into the foreseeable future. The 
lack of available rental properties is likely to 
continue for some time. To ease the burden 
on folks looking to rent, many property 
owners need to offer property for lease. This 
could be the ideal time to tap into equity 
on current assets or look at the new cash 
increase in your super fund to add to your 
portfolio. Rental vacancy rates (according 
the REIV) indicate a 25 year low – close to 
one per cent.
Our research and analysis team continue to 
investigate Melbourne’s “hot spot” growth 
areas and trends. Continued migration, 
within excess of 68,000 last financial 
year, shows 95 per cent of immigrants are 

settling within Melbourne suburbs. The vast 
majority of these people do not purchase 
property in the first twelve months. It 
certainly is the right environment for smart 
investors to strike now.
With tax time upon us all, investors need 
to speak with their accountants and tax 
advisors. In January of this year, changes 
were made to the tax legislation affecting 
items that property investors can include 
in an assets cost base. Section 110-25 and 
in particular section 110-25(4) has the 
word “include” and deletes “non-capital 
costs”. Thus a whole new area of cost base 
items has been opened up and specifically 
notates what can be included. Visit www.
applebyinternational.com.au for a checklist 
of must haves for your next visit to your 
accountant.
On the global front the consistency of our 
dollar, CPI figures, market conditions and 
“most liveable” status continues to offer 
encouragement for off-shore investors. Two 
projects of note; Jardin and Madison located 
in Sanctuary Lakes and Toorak respectively 

have seen re-sales above ten per cent of 
original prices. These properties have just 
recently settled or are nearing settlement. 
Not bad for six months of passive work. A 
cautionary note however; property should 
be viewed as a long term investment. 
The next few months see our team 
conducting seminars and appointments 
in China, Hong Kong, Singapore, Dubai, 
Abu Dhabi, Oman and Malaysia. We have 
been requested by Mr Keith Stubbs and 
representatives of the Victorian Government 
to investigate additional countries within 
the Arabian Peninsula and the Middle East 
including India. Our expertise across all 
markets allows us to bring greater advice, 
assistance and opportunities for all clients 
(local and abroad) to achieve their goal 
more expediently with minimal risk.
Happy investing,

Ritchie Appleby

FIABCI plays many roles within the global real estate community. One of the most 
important of these is as the voice of real estate at the United nations. 

This makes FIABCI the sole representative of the real estate industry to make regular 
representations to the U.N. offices in New York, Geneva and Vienna. However, FIABCI 
also plays a vital role in key policy areas such as the standing-room only presentation 
on property rights at last year’s U.N. Habitat for Humanity World Urban Forum in 
Vancouver.
It is this increased exposure that adds additional value to you our client through our 
FIABCI membership, as well as to the many individual real estate institutes that give 
the organisation its strength.

The Voice of Real Estate
United Nations

Source:  REIV - The Estate Agent

Appleby International along with 
the Victorian Government and 

Master Builders Association conducted 
investment seminars, client consultations 
and networking missions to Dubai and the 
Arabian Gulf. 
The immense opportunity of  exploring 
business synergies in these exciting and 
lucrative markets for Australia’s investment 
property and project development sector, 
remains largely untapped. 

Our meetings with clients focussed on 
property, essential services and facility 
management whilst showcasing the building 
and construction industry’s ability of 
working on UAE ventures. 

Right: Keith Stubbs, National Manager of 
the International Division, chats with His 
Highness Sheikh Hamdan bin Rashid Al 
Maktoum, Deputy ruler of Dubai.

Australian’s In The Gulf
Networking Mission

Average days on market Average private treaty discount

MAR-07 FEB-07 JAN-07 MAR-06 MAR-07 FEB-07 JAN-07 MAR-06

Adelaide 80 79 67 75 5.09% 5.54% 5.12% 5.94%

Brisbane 90 90 93 100 5.87% 5.76% 6.04% 7.68%

Canberra 76 94 79 74 3.58% 4.53% 3.61% 4.25%

Gold Coast 106 111 107 103 6.81% 6.82% 6.58% 7.62%

Melbourne 100 94 94 77 6.45% 6.42% 6.33% 6.34%

Newcastle 155 149 141 123 9.77% 7.94% 8.37% 7.89%

Perth 81 80 67 33 5.57% 6.51% 5.49% 3.31%

Sydney 96 129 131 111 6.54% 7.80% 8.57% 8.11%

About these figures: the average days 
on market is a measure of the average 
number of days it takes to sell a private 
treaty property once it has been 
advertised. It is calculated by taking 
the difference between the date of the 
initial advertisement and the exchange 
date of sale. The average discount is the 
average percentage difference between 
the initial advertised asking price and 
the sold price.
Source: www.homepriceguide.com.au

Market Stats Average Days on Market & Private Treaty Discount 

“The secret of success is 
consistency of purpose”

Benjamin Disraeli
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